DECEMBER, 1943 


House Votes Amendments for Renegotiation Act—4. War Economy Puts Squeeze on White Collar Class—7. What Kind of Plans Are Needed 
—l0. The Credit Man Looks Ahead—I2. University of Pennsylvania Economist Reviews War Financing—1l6. Credit Man's Working Tools—20. 





1944 EDITION 


WAR CREDIT MANUAL 
COMMERCIAL LAWS 


New laws and amendments passed by 46 Legislatures this year have imposed 
new requirements (in the number of states indicated below) which you must be 
prepared to meet in your transactions involving: 


Conditional Sales ........... 21. States Assumed Name Laws 7 States 
Sales and Use Taxes oo Bulk Sales Laws ” 


Chattel Mortgages 7 Negotiable Instru- 
Rights of Married Women in ments 


Business -. &o Exemptions ........... 
Assignment of Accounts Mechanics Lien Laws 
Receivable 7 State Bond Laws 


These changes are so extensive that any previous edition of the Manual is no 
longer up-to-date; for authoritative guidance you need the new 1944 edition 
which will show you what steps to take, for your own protection, to guard 
against losses and avoid statutory penalties. 


The ONLY publication of its kind— 


No other single volume gives you as much up-to-the-minute information on the 


legal aspects of business as this new 1944 WAR CREDIT MANUAL. 


By sending your order today with check attached for the new 1944 WAR 
CREDIT MANUAL, you get a valuable analysis of Contract Termination Proce- 
dure at once, with our compliments. 


Special Pre-Publication Price to Members 


The regular price of the Manual, 1944 Edition, will be $6.50. However, members of the 
National Association of Credit Men are entitled to a special price of $5.10. 


MAKE YOUR RESERVATION TODAY 


National Association of Credit Men 
One Park Avenue New York 16, N. Y. 
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Unsolicited Comments 





prove the value of 


CREDIT TRAINING 
by the 


Home Study Method 


Just a few of the many appreciative comments from 
those who have completed the correspondence 


course in Credits and Collections. 


Helen K. Bernard, Charles City, lowa 


"| was pleased to receive your letter with the result of my 
final examination. | thoroughly enjoyed the course and it has 
proven very helpful to me in my work.” 


Baxter Davis, Chattanooga, Tenn. 


"Throughout the duration of my course with the National 
Institute of Credit, my work has been very interesting and | 
have studied your comments finding them educational and 
applicable to every day business life." 


Ralph Hutchinson, Chicago, Ill. 


"May | again express my sincere appreciation for the per- 
sonal attention you have given them (solutions to problems) 
and the constructive criticisms offered." 


Dorothy |. Kasbee, Cambridge Springs, Pa. 


"| enjoyed this course very much and am happy to have 
completed it successfully. | want to thank you again for your 
encouragement and thoughtfulness.” 


C. F. Stephenson, Mansfield, Ohio 


"Not only has the course been very helpful to me, but |! 
have derived much benefit from the magazine ‘Credit and 
Financial Management’ and Mr. Heimann's letter.......... 
Please accept my sincere thanks for the help you have given 
me in this course............. Thank you very much for your 
comments on my form letters. They were helpful in making 
up a new set for actual use." 


Charles Regensburg, New York, N. Y. 


"It was time well spent, | feel, and have already found the 
knowledge gleaned of real service and value............. . 


M. N. Gilbert, Standard Oil Co., Huron, S. D. 


"There is certainly a great deal to be learned from the 
course in Credits and Collections and | will not hesitate io 
recommend it to any whom | can interest in this work. | feel 
that | have been well repaid for the time and effort and 
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"| assure you that | have appreciated the help you have 
given me in this work and value the comments received in 
your letters and have kept each of your letters for future 
reference.” 


THE NATIONAL INSTITUTE OF CREDIT 


One Park Avenue, New York 16, N. Y. 


Please send me full information about your course in Credits and Collections. 
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How Fire Insurance Helps Speed 
Supplies to Your Fighting Son 


* 


War stresses value of little-known services that have lowered 
average insurance costs 40% — with only 274¢ of the 
average premium dollar going into profits! 


¢¢-yooD, shoes and ammunition for your man at the 
front probably seem far removed from your fire 
insurance policy. Yet those supplies are flowing to 
him faster—because of voluntary extra services by 
leading fire insurance companies I represent. These 
services guard food and raw materials—warehouses 
and war factories—as well as homes and lives. And 
because they prevent thousands of fires each year, 
they have greatly reduced the cost of fire insurance 
to you! Here is one example of these services: 


FIRE PREVENTION ENGINEERS. Men skilled 

in combating fire hazards are on guard 

from farm to waterfront. They help de- 

velop safer construction for farm build- 

ings—safer methods for handling and Re 
storing food. They help local authorities nt) 
protect homes and schools... keep thou- ” 
sands of fires from starting. 


“In 30 years, such services as these have reduced 
both the rate of fire loss and the average cost of fire 
insurance by more than 40%! Out of each premium 
dollar, 97'%c on the average has been applied to the 
payment of fire losses, taxes and other necessary 
costs of operation. Only 2%%c has remained as ‘profit’ 
—to strengthen the companies’ ability to pay unus- 
ually heavy losses should they occur in the future.” 


. representing the Leading Fire Insurance Companies who, since 1866, have maintained the 
National Board of Fire Underwriters for public service in fire prevention. 


NATIONAL BOARD OF FIRE UNDERWRITERS, C&FM 12-43 | 
Y | 


] es. \ 85 John Street, New York 7, N. Y. 
FREE! “42 ways to keep your home from burning.” IX). w or Please mail your FREE material on fire prevention in | 

\ 

\ 


Interesting guides and checklists . . . hints that might 
save your family’s lives if fire does strike . . . ways to ie he kind of business 
spot fire hazards in your house and farm. FREE—ask Ve Name 

your insurance agent — or mail coupon today! —— Address 


to FIRES \ my [1] Home [)Farm’_ ([] Business (Please mention 








